OUR THREE-STEP PROCESS

1. OFFER 1:  Distress of the Homeowners and the Condition 			    of the Property

1. OFFER 2:  Distress of the Area and the Neighborhood

1. OFFER 3:  Financial Loss to the Bank


Why does this make sense?  ___________________________
___________________________________________________
________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________________
WORKING THE DEAL BACKWARDS WITH THE BANK

FOR THE SAKE OF THIS CLASS, WE WILL BE DOING A SHORT SALE ON A $200,000 PROPERTY WITH A $200,000 BALANCE.
					$200,000 minus the following - 
1. Lost Interest  			____________________________ 
1. Real Estate Taxes 		____________________________
1. Forced Insurance 		____________________________
1. Eviction Expenses 	____________________________
1. Rehab Expenses 		____________________________
1. R/E Commission 		____________________________
1. Attorney’s Fees 		____________________________
1. Days On The Market	____________________________
1. Misc.				____________________________

TOTAL TO THE BANK		____________________________

Trump Card  ________________________________________
(hint…it’s bankruptcy..now add 1 ½ years to all your numbers)

Which is better for the bank – our offer now or the above offer in two years?
